




"It a II starts with 
communication and trust. A 
deep understanding of the 

requirements is the key 
piece of a successful project. 

Both sides need to 
collaboratively flush out all 

the application 
requirements." 

Chevron Chemical faced a brutal reality. 
Their product line was inferior, shrinking, 
a punchline in industry circles. It was a 
$50 million business bleeding market 
share, and prospects looked grim. But 
transformation was brewing. The 
company was qualifying new 
technology, and Mathew had a front-
row seat to one of the most dramatic 
turnarounds in polymer history. 

Through strategic innovation, 
relentless validation, and genuine 
customer engagement, Chevron 
Chemical metamorphosed. That 
struggling $50 million business 
exploded into a thriving $300+ 
million enterprise. They became 
the premier supplier ofHDPE for 
Injection molded and extrusion 
packaging, the name that came 
first to mind when engineers 
specified materials. Mathew 
absorbed lessons that textbooks 
cannot teach: superior 








